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Sonic Solutions
 Positioned for Growth



Safe Harbor

Statements contained in this presentation that are not statements of 
historical fact are those that could be deemed “forward-looking 
statements”

 

and are made pursuant to the safe-harbor provisions of the 
private securities litigation reform act of 1995.

 

These can include 
statements regarding growth and financial performance, financial

 

outlook, 
strategic and operational plans, target markets, strategic priorities, 
potential benefits of Sonic's

 

partnerships, Sonic's

 

ability to strengthen 
relationships with end users, the opportunities and benefits achieved 
through the evolution of and opportunities for Sonic arising from next 
generation high definition formats, and the download and burn business 
model.  All forward-looking statements are based on current information 
and expectations and are inherently subject to change. Actual results may 
differ materially and adversely to those in our forward-looking statements 
due to various factors. 



Digital Media is Everywhere

Sonic’s
 

Mission is to enable the creation, distribution, 

and enjoyment of digital media
 from Hollywood to Home



Consumer Content
Premium Personal



The Content Value Chain
Premium Personal

http://www.google.com/imgres?imgurl=http://i.grahamenglish.net/images/albumart/youtube-logo.png&imgrefurl=http://www.grahamenglish.net/&h=91&w=137&sz=190&tbnid=NLKLllaxCesJ:&tbnh=91&tbnw=137&sa=X&oi=image_result&resnum=1&ct=image&cd=3
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The Sonic Ecosystem

Professional Products

Premium Content

CE & PC Playback

Editing and Managing

PC & CE Content Creation

Sharing and Enjoyment

Premium Personal

ONLINE
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http://www.photoshow.com/members/MattAtRox/all


Growth Drivers

Leading the transition to Blu-ray

ONLINE
Monetizing online use of digital media

Enabling distribution of premium content

Pioneering DVD on demand

http://www.photoshow.com/members/MattAtRox/all


Enabling the creation and consumption 
of the new Hollywood format



Blu-ray vs. DVD

Sources: DEG, DVD Demystified, Understanding & Solutions, Video Business and company estimates.

1997 
(DVD Year 1)

1999 
(DVD Year 3)

2008E 
(BD Year 1 )

Standard Def DVD Titles 1,000 5,000 80,000+

Blu-ray Disc Titles - - 1,000

DVD Stand alone players 0.3 million 3.6 million 240 million

BD Stand alone players - - 5+ million

DVD software sales $200 million $2 billion $16 billion

BD software sales - - $500 million



Powering the Blu-ray Value Chain

Retooling Hollywood 
and Corporate video

Powering 3rd

 

party 
authoring and playback 

Licensing key patents

Roxio Consumer Software



Creating new content 
Distribution channels



DVD  Fuels Entertainment Industry

$16B

$9.6B 

$7.5B

Sources: MPAA, CEA, DEG August 2008

Still^



CinemaNow
 

& Qflix
Benefits of digital distribution PLUS 

portability, playability and distribution rights of DVD



Qflix
 

Distribution Channels
Home ManufacturingRetail



Qflix
 

Revenue Generation

Revenue Opportunity Home Retail MOD

Burn fee

Optical media royalty (per disc)

Optical drive royalty (per drive)



PC Strategy
Use premium content plus compatibility of DVD to drive 

PC OEMs to embed CinemaNow
 

and Qflix
 

technology

Use Qflix
 

hardware to drive preference for CinemaNow

http://qflix.cinemanow.com/Burn-To-DVD/10673,0,5,,1,2,331763/Speed-Racer.htm
http://qflix.cinemanow.com/Burn-To-DVD/10673,0,5,,1,2,296901/Superbad-(Rated-R).htm
http://qflix.cinemanow.com/Burn-To-DVD/10673,0,5,,1,2,323662/10000-BC.htm


Transitioning to Online Distribution
3-4 DVD devices in every home

Online accessCopy protection No additional devices 
or formats required



Watch Anywhere



Monetizing usage of digital media as 
it shifts to the web

ONLINE



The Integrated Content Solution

Data

Video

Music

PhotosMobile 
Devices

PCs

TV Access
Online Access



Private Content: PhotoShow

Video

PhotosMobile 
Devices

TV Access
Online Access

PCs

Data

Music



Personal Content: Mobile

Video

PhotosMobile 
Devices

TV Access
Online Access

PCs

Music

Data



Sonic is the Leading Provider of 
Digital Media Software

Leading the transition to Blu-ray

ONLINE
Monetizing online use of digital media

Enabling distribution of premium content

Pioneering DVD on demand

http://www.photoshow.com/members/MattAtRox/all
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